
Entrepreneurs Asking - CFO Answering 
 

What are the best practices for managing cash flow in a volatile market? 

Answer: Managing cash flow effectively is crucial, especially in unpredictable markets like the Middle 

East: 

1. Forecasting: Create detailed cash flow forecasts to anticipate future needs. Get weekly, monthly, 

and quarterly view of forecasted cash flow. you may also compare forecasted cash flow with 

actual performance to learn more about your accuracy in forecasting.  

2. Expense Management: Identify and control unnecessary expenses. A travel by an executive may 

be enough compared to team of 5. 

3. Payment Terms: Negotiate favorable payment terms with suppliers and customers, this requires 

strong relationship with your suppliers.  

4. Cash Reserves: Maintain a cash reserve to manage unexpected expenses, 20-30% in cash 

reserve is good enough. 

5. Diversify Income Streams: Reduce dependency on a single income source, this will require re-

engineering of your services, or simply add a non-core activity that could easily generate 

additional income. Example, a travel arrangement company, may add low cost activity like visa 

services to add additional income stream, another company that has extra space may rent it to 

get utilities costs recovered.  

Example: A manufacturing company in Cairo reduced cash flow volatility by renegotiating supplier 

contracts and securing a line of credit, strengthened by annual volume achieved, ensuring liquidity 

during slow sales periods. 

How do I determine the valuation of my business for potential investors? 

Answer: Business valuation involves several methods, commonly used in the Middle East: 

1. Comparable Company Analysis: Compare your company with similar businesses in the region, 

this is the most forward and easily convincing to parties, unlike DCF.  

2. Discounted Cash Flow (DCF): Project future cash flows and discount them to present value, you 

may argue about terminal value, or discounting rate, again if you use higher rate you may at 

least know where your company value is on the valuation curve.  

3. Asset-Based Valuation: Calculate the net asset value of the company, you may use market value, 

but this is a mere asset valuation, not considering future cash flows.  



4. Market Capitalization: For public companies, it’s the share price multiplied by the total number 

of shares. 

What key performance indicators (KPIs) should I monitor to measure my company’s performance? 

Answer: Key performance indicators vary by industry but generally include: 

1. Revenue Growth: Measures increase in sales over a period, even with volatile revenue, you may 

measure the trend, it should provide a linear growth.  

2. Net Profit Margin: Indicates profitability, simply the profit achieved in any given fiscal year.  

3. Customer Acquisition Cost (CAC): Cost to acquire a new customer, which include ads, marketing, 

sales costs. 

4. Return on Investment (ROI): Efficiency of investments, in comparison to other alternative 

investment businesses.  

5. Operational Efficiency: Measures like inventory turnover and cash conversion cycle time, days 

sales outstanding. 

Example: A retail chain in Saudi Arabia improved performance by focusing on inventory turnover, 

reducing holding costs by 20%, another ophthalmology hospital in Egypt reduced inventory levels, that 

free up cash for working capital re-investment.  

How can strategic finance help in driving business growth? 

Answer: Strategic finance involves aligning financial management with business strategy: 

1. Capital Allocation: Efficiently allocate resources to high-return projects, based on feasibility 

study, or sound business planning. 

2. Cost Management: Implement cost-saving initiatives without compromising quality. 

3. Risk Management: Identify and mitigate financial risks, as well as other risks. 

4. Funding Strategies: Explore diverse funding options like venture capital, loans, and grants. 

What are the steps to ensure a successful acquisition? 

Answer: To ensure a successful acquisition: 

1. Due Diligence: Thoroughly assess the target company’s financial health, operations, market 

position, and legal.  

2. Valuation: Accurately value the target company, seek professional valuation service. 

3. Integration Plan: Develop a detailed integration plan covering culture, systems, and processes. 



4. Funding: Secure appropriate funding sources, that can be deployed once needed. 

5. Legal Compliance: Ensure all legal and regulatory requirements are met. 

How can I effectively manage costs to improve profitability? 

Answer: Cost management strategies include: 

1. Activity-Based Costing: Allocate costs based on activities that drive expenses, these are 

homogenous activities could be viewed as pockets of costs, that can be accumulated and 

allocated to output. 

2. Budgeting: Regularly review and adjust budgets, use flexible budgeting to adjust the remaining 

period based on actual results.  

3. Process Optimization: Streamline processes to reduce waste, this is extremely crucial steps, and 

could save a fortune of annual financial resources, but need experts to assist you. 

4. Supplier Negotiation: Negotiate better terms with suppliers, this is a given action, and 

continuous. 

What strategies can I use to maximize my company’s valuation before a sale? 

Answer: To maximize valuation: 

1. Revenue Growth: Focus on increasing sales, markets, and partnerships (franchises for example). 

2. Profitability: Improve profit margins through cost management, increase in revenue alone is not 

enough, this should reflect on Net Profit. 

3. Customer Base: Expand and diversify your customer base and segments if possible. 

4. Operational Efficiency: Enhance efficiency to improve profitability, always improve efficiency, 

there is always a room for enhancement. 

5. Innovation: Invest in new products or services to attract buyers. 

Example: An e-commerce platform can increase its valuation by 25% by launching a new product line 

and expanding its customer base. 

How can I leverage financial data to make strategic business decisions? 

Answer: Utilize financial data by: 

1. Financial Statements: Regularly review income statements, balance sheets, and cash flow 

statements. 

2. Trend Analysis: Identify trends and patterns in financial data. 



3. Benchmarking: Compare performance against industry standards. 

4. Scenario Analysis: Assess potential outcomes of strategic decisions. 

Example: A telecom company could use trend analysis to identify declining revenue streams and redirect 

efforts to more profitable services. 

What are the benefits of using a CFO service in the Middle East? 

Answer: Benefits of CFO services include: 

1. Expertise: Access to experienced financial professionals. 

2. Strategic Planning: Assistance with business strategy and financial planning. 

3. Cost Savings: More cost-effective than hiring a full-time CFO. 

4. Risk Management: Improved identification and management of financial risks. 

5. Growth Support: Guidance on scaling and expansion. 

Example: An SME in can achieve 20% increase in profitability within a year of engaging a CFO service, 

which helped streamline operations and secure funding for expansion. 

 


